How to Buy a Car
The terms you should know and where help is available.
Buying a car, whether it’s a first-time purchase or not, can seem like a daunting task.  The terminology can make you dizzy and you start feeling like a fish out of water!  No need to panic.  If done calmly and carefully, buying a car can be a fulfilling experience.  There’s nothing better than having a fresh ride and the feeling that you got a good deal.

So, let’s break it down a little:

· How much car can you afford?  Get a pre-approved auto loan (we suggest using Affinia).  You’re not actually getting a loan at this point; just finding out what a financial institution is willing to lend you and what your payments will be if you end up borrowing this full amount.  There is no charge for a pre-approval at Affinia and it’s quick and easy online www.affiniafcu.org 
· Should you buy a new or used vehicle?  This probably depends on how much you can spend, or how you plan to use the car (primary car, second car, young driver).

· If you have a car to trade in, what’s it worth?  You can visit sites like www.nadaguides.com to get a value, or just call your Affinia loan officer.  They will be happy to help you figure it out.   

·  What are your needs?  How many people will be riding in the car: (2-door, 4-door, mini-van, compact)?  Will you be driving long distances (gas mileage, comfort, hybrid)?  What will you need to haul in your car (soccer team, home repair supplies, pets, tow a boat)?  What will insurance cost (sports car, high performance)?  How long do you want to keep this car (till it’s paid off, to hand down to young driver when you’re finished with it, like to have new car every 3 years)?  Only you know the answers.
· What car/make/model fits your needs and your budget?  There’s only one way to find out – research.  An automobile is one of the most expensive purchases you will ever make, so buying it should take a little time.  Talk to friends, read reviews and articles, test drive, test drive and test drive.   Visit several dealers (also research online) and keep a record of prices on similar models.  Don’t buy a car until you’re ready, no matter how persuasive the salesperson. 
· What now? By now you know what you want, you know what you can afford to pay and you know what’s available.  You’re ready!  Now, revisit each of the dealers who carry the car you have selected, or who had used cars that you liked, and ask them for their best offer.  Then make a calm collected decision.  If you are buying a used car and the dealer doesn’t offer you a free vehicle history report, contact Affinia with the VIN number.  If you have an Affinia pre-approved loan, we’ll provide a FREE AutoCheck vehicle history report for your peace of mind.
Additional terms to understand:

MSRP - The Manufacturer’s Suggested Retail Price, or the base price (does not include options and/or accessories and delivery or destination charges).

Sticker Price - What the dealer would like you to pay.  It includes the MSRP, additional options and accessories and the delivery or destination charge (doesn’t include any necessary taxes, title fees, or tag/registration fees).

Rebate – An amount that the dealer, or manufacturer will pay toward your down payment.  
APR – Annual Percentage Rate is the actual rate that you will pay on your loan.  When you compare rates, look at all of your options.  An exceptionally low (even 0%) dealer rate, may not be your best option.  Often few people qualify for the exceptional rate and it may only be available on specific slower moving models.  Also, you may lose any rebate with this option and there may be an early payoff penalty.  Determine if taking the dealer rebate and financing at a low Affinia rate, will actually save you money.  We can help you figure this out. If you have a better offer – we’ll tell you.  
GAP - Coverage for the difference between your current payoff amount and what your insurance company will pay should your new, or late model, car be totaled or stolen.  This coverage is available at Affinia for $200 when you finance with us.  Many dealers charge $500-$800 for this same coverage.  
You may come across other unknown terms or have more questions along the way.  Let your Affinia loan officer be your advocate.  They are experienced professionals and have only your interest at heart.  Let us help you feel good about your new or used car purchase.  Call us at 937-485-0160, or email creditunion@reyrey.com.  

